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Disclaimer
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NOT FOR RELEASE, PUBLICATION OR DISTRIBUTION, IN WHOLE OR IN PART, DIRECTLY OR INDIRECTLY, IN OR INTO THE UNITED STATES, CANADA, JAPAN, OR THE REPUBLIC OF SOUTH AFRICA OR ANY OTHER 

JURISDICTION IN WHICH IT WOULD BE UNLAWFUL TO DO SO.

The information contained in this document and its appendices (the "Presentation") relating to CentralNic Group PLC (the "Company" or the "Issuer" and together with its subsidiaries and affiliated companies, the "Group") has been prepared by the 

Company with assistance from Pareto Securities AS (the "Manager"), in connection with the offering of senior secured callable bonds by way of a tap issue to be made under and pursuant to the bond terms dated 1 July 2019, as supplemented by a tap 

issue addendum dated 20 December 2019 and as amended and restated by an amendment and restatement agreement dated on or about the date hereof (the "Additional Bonds" or the "Tap Issue") by the Company (the "Offering"). 

This Presentation is strictly confidential and may not be reproduced or redistributed, in whole or in part, to any other person unless we have consented thereto in writing. By receiving or reading the information contained in this Presentation and this 

notice, the recipient agrees to be bound by this confidentiality obligation and the following limitations. This Presentation is not a registered prospectus or other equivalent offering document under the securities laws of any jurisdiction. 

Any decision to invest must only be made with careful consideration and not in reliance solely on the introductory information provided herein which does not purport to be complete. Any application to invest will be subject to a term sheet setting out 

the terms and conditions of the Additional Bonds and the Tap Issue and an application form to which any investment will be subject to. Please do not hesitate to ask the Company or the Manager any questions which would be relevant for your 

consideration and which are not contained herein. 

To the best of the knowledge of the Company, the information contained in this Presentation is in all material respect in accordance with the facts as of the date hereof, and contains no material omissions likely to affect its import. This Presentation 

contains information obtained from third parties. As far as the Company is aware and able to ascertain from the information published by that third party, such information has been accurately reproduced and no facts have been omitted that would 

render the reproduced information to be inaccurate or misleading.

Neither the Company nor the Manager have authorized any offer to the public of securities, or has undertaken or plans to undertake any action to make an offer of securities to the public requiring the publication of an offering prospectus, (i) in any 

member state of the European Economic Area where the EU Prospectus Regulation ((EU) 2017/1129) and therewith connected legislation is applicable or (ii) in the United Kingdom where Regulation (EU) 2017/1129 as it forms part of United Kingdom 

(”UK”) domestic law by virtue of the European Union (Withdrawal) Act 2018 and therewith connected legislation is applicable. 

Neither this Presentation nor any copy of it nor the information contained herein is being provided, and nor may this Presentation nor any copy of it nor the information contained herein be distributed directly or indirectly to or into the United States of

America (unless in accordance with an available exemption) or any other jurisdiction in which such distribution would be unlawful. No action has been taken or will be taken to allow the distribution of this Presentation in any jurisdiction where action 

would be required for such purposes.

Please see the application form for further applicable selling and transfer restrictions. 

The Manager has performed a limited review of our information which has consisted of a review of the financial statements of the Company including the audited consolidated annual financial statements for the financial years 2018 and 2019 and the 

unaudited consolidated quarterly financial statements for the financial quarter ended 30 September 2020. The information contained in the Presentation, which does not purport to be comprehensive, has been provided by the Company's management 

and has not been independently verified by the Manager or any of the Company's advisers other than (a) through a due diligence call with representatives of the Company and (b) by obtaining certain customary written confirmations from the Company 

and its representatives, mainly in the form of a declaration of completeness signed on behalf of the Company whereby representatives of the Company have confirmed, to the best of their knowledge and on behalf of the Company, that the information 

in all material respects is correct and that there are no material omissions. 

While the information contained herein has been prepared in good faith, the Company, the Manager and their respective shareholders, directors, officers, agents, employees or advisers have not given or do not have authority to give, any 

representations or warranties (express or implied) as to, or in relation to, the accuracy, reliability or completeness of the information in this Presentation, or any revision thereof, or of any other written or oral information made or to be made available 

to any interested party or its advisers (all such information being referred to as "Information") and liability therefore is expressly disclaimed. Accordingly, the Company, the Manager and their respective parent or subsidiary undertakings or affiliates or 

any such person’s, directors, officers, agents, employees, advisers or representatives do not take any responsibility for, nor will they accept any liability whether direct or indirect, express or implied, contractual, tortuous, statutory or otherwise, in 

respect of, the accuracy or completeness of the Information or for any of the opinions contained herein or for any errors, omissions or misstatements or for any loss, howsoever arising, from the use of this Presentation and to the extent an investment 

is made, such investment will be made subject to this limitation of liability. 

This Presentation may contain forward-looking statements that involve substantial risks and uncertainties, and actual results and developments may differ materially from those expressed or implied by these statements. These forward-looking 

statements are statements regarding the Company's intentions, beliefs or current expectations concerning, among other things, the Company's results of operations, financial condition, prospects, growth, strategies and the industry in which the 

Company operates. By their nature, forward-looking statements involve risks and uncertainties because they relate to events and depend on circumstances that may or may not occur in the future. These forward-looking statements speak only as of the 

date of this Presentation and the Company does not undertake any obligation to revise these forward-looking statements to reflect events or circumstances after the date of this Presentation. Please note that the Company and the Manager makes no 

assurances that the assumptions underlying forward-looking statements are free from errors. Readers should not place undue reliance on forward-looking information, which will depend on numerous factors, and any reader must make an independent 

assessment of such projections.

If at any time prior to the pricing and application for the Additional Bonds an event occurs which we, based on our knowledge, reasonably expect would affect the assessment of the Additional Bonds, or as a result of which this Presentation would be 

misleading, include any untrue statement of any material fact or omit to state any material fact necessary to make the statements therein, we will promptly notify in sufficient detail, through the Manager, the potential applicants of the Additional Bonds.

AN INVESTMENT IN THE COMPANY INVOLVES RISK, AND SEVERAL FACTORS COULD CAUSE THE ACTUAL RESULTS, PERFORMANCE OR ACHIEVEMENTS OF THE COMPANY TO BE MATERIALLY DIFFERENT FROM ANY 

FUTURE RESULTS, PERFORMANCE OR ACHIEVEMENTS THAT MAY BE PREDICTED, EXPRESSED OR IMPLIED BY STATEMENTS AND INFORMATION IN THIS PRESENTATION. SHOULD ONE OR MORE OF THESE RISKS OR 

UNCERTAINTIES MATERIALISE, OR SHOULD UNDERLYING ASSUMPTIONS PROVE INCORRECT, ACTUAL RESULTS MAY VARY MATERIALLY FROM THOSE DESCRIBED IN THIS PRESENTATION. NONE OF THE COMPANY OR 

THE MANAGER INTEND, NOR DO THEY ASSUME ANY OBLIGATION, TO UPDATE OR CORRECT THE INFORMATION INCLUDED IN THIS PRESENTATION. POTENTIAL INVESTORS ARE STRONGLY ENCOURAGED TO CAREFULL 

READ THE SECTION “RISK FACTORS” IN THIS PRESENTATION FOR AN OVERVIEW OF CERTAIN RISK FACTORS INVESTORS SHOULD CAREFULLY CONSIDER BEFORE INVESTING IN THE ADDITIONAL BONDS.

Recipients are encouraged to obtain separate and independent verification of information and opinions contained in this Presentation as part of their own due diligence. This Presentation is being delivered to interested parties for information purposes 

only and upon the express understanding that such parties will use it only for the purpose set out above.

Neither the delivery of this Presentation nor any part of its contents is to be taken as any form of commitment on the part of the Company to proceed with any transaction and the right is reserved to terminate any discussions or negotiations with any 

prospective investors. In no circumstances will the Company be responsible for any costs, losses or expenses incurred in connection with any appraisal or investigation of the Company. In furnishing this Presentation, the Company does not undertake or 

agree to any obligation to provide the recipient with access to any additional information or to update this Presentation or to correct any inaccuracies in, or omissions from, this Presentation which may become apparent.

The Manager and/or its employees may hold shares, bonds or other securities of the Company and may, as principal or agent, buy or sell such securities. The Manager may have other financial interests in transactions involving these securities. 

There may have been changes in matters which affect the Company subsequent to the date of this Presentation. The information contained herein is subject to change, completion, or amendment without notice. Neither the delivery of this Presentation 

nor any further discussion of the Company with any of the recipients shall, under any circumstances, create any implication that there has been no change in the affairs of the Company since such date. 

This Presentation is subject to Norwegian law, and any dispute arising in respect of this Presentation is subject to the exclusive jurisdiction of Norwegian courts with Oslo city court (Nw: Oslo tingrett) as exclusive venue.
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Transaction overview

• CentralNic Group PLC (the “Company”) has since the issuance of 

the Bonds in H1 2019 demonstrated outstanding growth, both 

organically and through successful acquisitions

• In order to allow for the Company to continue its strong growth 

path by making further acquisitions, the Company is now seeking 

to tap their outstanding bonds

• In a first step the Company is tapping the bonds with EUR 15.0 

million (USD 18.2 million equivalent1) 

• The transaction implies gross/net leverage of 4.2x/3.4x2

Summary of the transaction

~30% ~65% ~5%

Directors and 

management

Other retail 

investors

Kestrel, Canaccord & ~40 other 

tech-focused institutional 

investors 

CentralNic Group 

Plc

Bond tap issue

EUR 15.0 million (USD 

18.2m1 equivalent)

Ownership structure and material companies3

Sources & uses and pro-forma capitalization2

Subsidiaries Subsidiaries Subsidiaries

Notes: 1) EUR/USD 1.212; 2) Figures as per definitions in bond terms. See page 25 for complete calculations; 3) See page 26 for a more detailed organization chart 
with material companies; 4) MCAP as of 05.02.2021

Post Transaction Capital Structure4

Sources (USDm) Uses (USDm)

Senior secured tap issue 18.2
General corporate purposes 

including acquisition financing
17.7

Transaction fees 0.5

Sum 18.2 Sum 18.2 

USDm
Testing date 

31.01.2021E
(x) 

EBITDA 33.1

Outstanding bond issue 109.1 3.3x

Bank loan (RCF + Term loan) 6.3 0.2x

Deferred consideration 4.3 0.1x

Tap issue 18.2 0.5x

Gross debt 137.9 4.2x

(-) Cash (25.9) 0.8x

Net debt 112.0 3.4x

LTV: ~26%

USDm

4



Michael Riedl

Chief Financial Officer

• Joined CentralNic as CFO in 2019 

• Executive Vice President and CFO of 

KeyDrive S.A. prior to joining 

CentralNic

• Previous experience from managing 

positions in the private equity and ICT 

industries

Today’s presenters

5

Ben Crawford

Chief Executive Officer

• Joined CentralNic as CEO in 2009

• +20 years of experience in managing 

international ventures

• Under Ben Crawford’s leadership, 

CentralNic has become one of the 

world’s leading providers of domain 

names
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CentralNic in brief

Notes: 1) Proforma excluding 2020 acquisitions; 2) pre-tax; 3) +45 million of domains using at least one of CentralNic’s platform

One of the world’s leading providers of domain names and internet infrastructure services

Introduction to CentralNic

Revenues by geography, Q3’201

• CentralNic is one of the leading and most important providers of 

internet infrastructure services 

• The Group owns and manages end-to-end supply chain for domain 

names and related web services, i.e. tools required to create 

websites, use email, and secure business online

• Through its proprietary software platform the Group generates 

revenue from the sale of internet domain names, hosting and 

monetisation of domains on an annual subscription basis

• Headquartered in the UK with main operations in Germany, 

CentralNic has a global footprint serving customers in almost every 

country

Revenues by business area, Q3 20201

Key facts

USD 279.5m
Revenues LTM 
Q3‘201

Monetisation

• Google 
AdSense

• DSP/SSP

• Marketing 
technology

Indirect

• Wholesale

• Registry

Direct

• Retail

• Enterprise

~100%
Cash 
conversion2

~99%
Recurring 
revenue

USD 30bn
Adressable 
market

13%
Of all domains 
worldwide3

USD 36.2m
Adj. EBITDA LTM 
Q3’201

63%

18%

18%

Europe North America ROW

15%

30%
54%

7



4 8
14

29 32

56

109

169

2013 2014 2015 2016 2017 2018 2019 9M 2020

8

(USDM)

+3 undisclosed

…Through a combination of organic growth and making highly accretive acquisitions

CentralNic has achieved impressive growth since 2013

2021

Since the IPO in 2013, CentralNic has 

had a CAGR of 78% achieved through a 

combination of organic growth, winning 

new clients, introducing new services and 

successfully executing an ambitious 

acquisitions strategy

Notes: Figures are on a reported, not proforma basis
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Highly scalable and cash generative business model 

Strong visibility on revenues 

• Domain names are subscription products

on an annual basis with upfront payments

and strong revenue visibility

• Recurring revenues represent ~99% of 

total revenue for 9M 2020

• Highly predictable renewal rates with 

79% of .com domain names renewing 

each year (+95% for older ones)

• High customer stickiness with less than 

1% of customers changing supplier each 

year

Proven buy and build strategy

• Strong track record: Global consolidator 

in a highly fragmented market

• Proven ability to acquire and integrate 

attractive businesses at low costs 

• Sustainable growth with business moving 

online in emerging markets

• Invested and ambitious management

Strong economies of scale

• Highly scalable business model with a 

low cost base and operating margins 

increasing with scale

• New revenue streams provide significant 

upside potential – related services such 

as hosting, cybersecurity and brand 

protection

• Low prices for a critical service (email) 

make domain names largely immune to 

economic downturns



.xyz
.saarland

.dm

Business 

segment

Covering all customers across the entire domain name supply chain

10

• Wholesale and registry services 

enabling resellers registrars such as 

Google Domain, GoDaddy and Amazon 

to sell domain names to end Customers 

• CentralNic supplies domain names to 

+5,000 registrars in +190 countries, 

facilitated by a technology platform 

allowing registrars to sell virtually any 

domain

• CentralNic sells domain names and 

associated products directly to end 

users through 11 retail brands

• The typical customers are SMEs and 

domain professionals purchasing 

domain names on behalf of clients

• Manages the domain portfolio on behalf 

of large corporations such as Zalando, 

Rolex and Deutsche Telekom

• Domain monetisation offsets the 

subscription costs of domains with 

advertising revenue

• CentralNic uses specialist technology 

and proprietary software to place paid 

advertisements on domains

18,000 clients with 

+22m domain names in total

Retail Enterprise

Direct Monetisation

Google

AdSense
Wholesale Registry

Indirect

Top 3 provider globally Top 3 provider globally
Specialist global provider focused

on high margin country domains

DSP/SSP
Marketing 

Technology

Selected 

customers

Comment

30% 15% 54%
% of 

sales1

Notes: 1) Proforma excluding 2020 acquisitions
10



Strong value proposition in a global online economy
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Email & Websites for Businesses
• Eg. JF.Dufour@rolex.com

• Eg. https://www.rolex.com

Main uses of domain namesExample of CentralNic’s offerings

Buy a domain name, get a website or email

Protect your brand online

Promote your business online

Get help with your CCTLD or GTLD registry

Monetise your domain portfolio

Sell domain names and Value-Added 

Services

“Online Trademarks” for Brands
• Eg: rolex.in - to protect its brand and 

keep the name out of the hands of 

counterfeiters

• Large corporations register thousands 

of domain names, requiring portfolio 

management

Inventory for Domain Investors
• Approximately 100 million domain 

names are held by domain investors 

for resale

• Domain investors buy “dropped” 

domains and offset subscription costs 

with monetisation

mailto:Jean-Frederic.Dufour@rolex.com
https://www.rolex.com/


The Domain traffic monetisation industry
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The domain traffic monetisation industry value chain

CentralNic’s domain monetisation business

Customers with an empty domain approach monetisation services to help monetize the traffic, sell advertising space or build an unfinished website1

3

2 Domain traffic marketplaces utilize and monetize traffic supply from a variety of media partners helping advertiser clients to boost their marketing campaign

Team Internet adjusts the parked domain using proprietary algorithms to maximize the likelihood of redirecting the user to the right website 

EmptyDomain.org1
Transaction/ Service

Domainparking.net1

Companies, websites, 

product sales etc.

Publishers: domain &
website owners

1 3
Monetisation 

services
1

Domain traffic 

marketplaces
2 Advertisers2

• CentralNic entered the domain name monetisation business through the acquisition of Team Internet (ParkingCrew and TONIC) in 2019 

• The recently announced acquisition of Codewise (Zeropark and Voluum) strengthens CentralNic’s market position and adds further capabilities:

• Zeropark mainly offers a platform to monetize domain names via an alternative source to e g Google, which is, for instance, Team Internet’s main partner. In 

addition, Zeropark offers marketing solutions for SMBs to optimize web traffic and customer acquisitions

• Voluum enables efficient online marketing through a software solution enabling online ad analytics, tracking, media buying, and AI powered optimization

CentralNic holds a significant position in the domain traffic monetisation value chain 

Notes: 1) Generic examples
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Ambition is to become the industry’s largest company focused on 

growing markets

Organic growth of the internet Mergers and acquisitionsUpsell and cross – sell

Operational leverage through 

increased scale

Internet professionals 

require domain name trading tools

A significant market opportunity…. … to initiate cross-selling opportunities… …and act as the consolidator

Fragmented industry of highly cash-

generating businesses creates a 

consolidation opportunity for 

CentralNic

Proven ability to source, complete 

and integrate acquisitions

Pipeline of attractive deals

Focus on growth markets where 

expected market growth is the 

highest

Domain name customers and 

resellers are typically 

also customers for other services

SMBs also use website hosting, 

email, SSL certificates, etc.

Corporations require 

outsourced domain portfolio 

management and online security 

services

As their customers get  

online, businesses need websites, 

email, e-commerce capabilities, etc.

Driven by telcos providing greater 

connectivity, cheaper access

3 billion internet users, with focus on 

“the next 3 billion”

UN Sustainable Development Goal 

9c: ”Provide universal 

and affordable access to the 

Internet in least developed 

countries by 2020.”
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CentralNic has a proven M&A track record

Target

Year 2021 2020 2019 2019 2019

Revenue, 

EBITDA

~USD 4,9m

operated approx. BE

USD 60.3m 

USD 7.4m

USD 66.7m 

USD 10.6m

USD 4.2m

USD 0.6m

USD 19.4m

USD 0.9m

Financing Cash cash (equity raise) Debt (bond) and shares Debt (bond) Debt (bond) and shares

Price (EV)

USD 4.4m of which USD 

0.7m coupled to 

performance targets

USD 36m

USD 48.0m 

of which USD 3.0m 

deferred payments

USD 3.4m 

of which USD 0.3m 

deferred payments

USD 11.0m of which USD 

3.3m deferred payments

Rationale

Important step towards 

comprehensive end-to-end 

digital domain name and 

online brand protection 

services to enterprises, 

globally.

Further enhance domain 

name monetisation 

services business

Leadership in domain 

name monetisation 

services

Permanent lock-in of 

revenues, facilitate entry 

into emerging markets

Consolidation of the global 

domain name industry

Synergies

Access to the crucial 

French-speaking internet 

services market.

Cross-selling with other 

businesses, cost synergies 

across technology 

platforms, server bulk 

discounts and marketing 

efforts

Growth through existing 

sales and marketing 

networks, through bundling 

with domain name 

registrations and through 

cross-selling

Innovative user centered 

design for retail websites, 

Opex savings through 

vertical integration, cross-

selling of ancillary services

Innovative web apps suite 

and drop catching 

capabilities, enhanced

coverage of Americas, 

cross-selling opportunities

Main 

business

Registrar, providing online 

brand protection software 

and corporate internet 

services

AI-powered online ad 

measurement and 

management solutions for 

digital marketers

Domain name 

monetisation services 

provider

Domain name retailer 

which sells subscriptions 

directly to small business 

customers

Domain name reseller 

platform which sells 

subscriptions directly and 

via >thousand resellers
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CentralNic has a proven M&A track record

Target

Year 2019 2018 2018 2017 2015 2014

Revenue, 

EBITDA

USD 12.7m

USD 4.0m

USD 58.2m

USD 5.9m

USD 1.1m

USD 0.5m

USD 4.1m

USD 2.5m

USD 10.6m

USD 1.6m

USD 4.3m

USD 0.7m

Financing Debt Cash (equity raise) Cash (B/S) Debt / cash (B/S) Cash (equity raise) Cash (IPO proceeds)

Price (EV) USD 16.5m
USD 44.5m + USD 

10.5m earn out
USD 3.0m USD 30.8m USD 26.2m USD 7.5m

Rationale

Increase scale and 

recurring revenue from 

resellers in Australia

Increased scale and 

product range, 

accessing strength in 

the domain reseller 

and corporate service 

market

Tap into new 

markets in 

Romania and 

Brazil

Recurring revenues 

from a diversified 

customer base with 

86.3% domain name 

renewal rate

Combine existing 

offering with Instra 

Group’s multilingual 

customer service 

call center

Accessing a proven 

retail platform incl. 

sophisticated 

administrative tools in 

multiple languages

Synergies

Revenue synergies 

through cross-selling and 

increased yield as well as 

cost synergies  through 

economies of scale and 

optimized back-office 

solutions

Integrating one 

reseller platform, 

reducing complexity 

and costs, opportunity 

to cross- and up-sell 

existing products

Roll out of existing 

product offering in 

new markets

Cost reduction due to 

already in place 

infrastructure to 

support the .sk 

registry

Expanding into Asia 

and the Pacific

Increased share of 

retail customers and 

websites

Main 

business

Domain name and hosting 

reseller business (~14k 

reseller customers and 

~840k domains under 

management)

Reseller business with 

one of the largest 

reseller technology 

platforms

Registrar and 

retailer of domain 

names and SSL 

certificates

Slovakia based 

registry service which 

owns the .sk country 

code plus an 

additional 2,600 retail 

registrars in Slovakia

Global domain 

retailer supplying 

customers with over 

150 ccTLDs

Domain retailer with a 

global customer base
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Q3 2020 was the best Q3 result in company history

• Continued record organic growth in the face of the COVID 
crisis

• All staff and systems remained fully operational with no 
interruption to supply chains

• Healthy demand and increased growth rates for our two largest 
service lines, such as Wholesale domains and most importantly 
monetisation – the latter also driven by the rollout of a patented 
SSL monetisation solution

• Restructuring and appointment of new leaders to key 
businesses  to drive organic growth to scale

• Investment in new management and staff in Product 
Development, HR, IT, Finance, ensuring ability to support growth

• Successful capital raise of GBP 30m

• Signed acquisition of Codewise continuing successful rollup 
story with completion having occurred on 31 October 2020 as a 
post balance sheet event

• Revenue up 118% to USD 168.5m (Sep 2019 YTD: USD 77.1m)

• Gross profit up 74% to USD 53.3m (Sep 2019 YTD: USD 30.6m)

• Adjusted EBITDA1 up 68% to USD 22.1m (Sep 2019 YTD: USD 
13.1m)

• Operating profit up 1,801% to USD 1.9m (Sep 2019 YTD: USD 
0.1m)

• Net debt2 stood at USD 44.9m (gross debt of USD 108.6m, cash 
of USD 63.6m) as compared to USD 35.9m (gross debt of USD 
54.9m, cash of USD 19.0m) in the prior year, subsequent to a 
bond tap issue in December 2019 of EUR 40m and an equity 
raise with net proceeds of USD 37.3m out of which USD 36m are 
earmarked for the acquisition of Codewise

Notes: Figures on a reported and not proforma basis; 1) Excludes impact of share-based payments expense for options, foreign exchange charges, and non-core 

operating costs; 2) Includes gross cash, debt and prepaid finance costs

Financial highlights Interim period highlights

18



2019 – 2020 proforma figures demonstrate strong organic growth

USDm 30/09/2020 LTM 30/09/2019 LTM Change %

Revenue

Indirect 85.1 80.0 5.1 6%

Direct 42.6 42.7 (0.1) 0%

Monetisation 151.8 126.5 25.3 20%

Group 279.5 249.2 30.3 12%

Gross Profit

Indirect 27.2 24.3 2.9 12%

Direct 20.0 22.1 (2.1) (10%)

Monetisation 46.3 38.3 8.0 21%

Group 93.5 84.7 8.8 10%

Gross Margin

Indirect 32% 30% - 2%

Direct 47% 52% - (5%)

Monetisation 31% 30% - 0%

Group 33% 34% - (1%)

Overhead

Group (57.3) (52.0) (5.4) 10%

Adjusted EBITDA

Group 36.2 32.8 3.4 10%

Margin % 12.9% 13.1%

Notes: Proforma excluding 2020 acquisitions

P&L
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Balance sheet

USDm 30/09/2020 31/12/2019 30/09/2019 % change  

Non-Current Assets 215.7 217.5 159.1 36%

Current Assets 105.3 67.4 52.9 99%

Total Assets 321.1 285.0 212.0 51%

Non-Current Liabilities 130.7 129.2 73.8 77%

Current Liabilities 72.2 78.8 60.3 20%

Total Liabilities 202.8 208.0 134.1 51%

Total Equity 118.2 77.0 77.9 52%

Total Equity and Liabilities 321.1 285.0 212.0 51%

Equity increased by more than 50% since 2019

20Notes: Figures are on a reported and not proforma basis



Cashflow statement

USDm 30/09/2020 31/12/2019 30/09/2019 % Change 

(Loss) / Profit before taxation (9.1) (5.8) (4.9) 85%

Adjustments for:

Depreciation of property, plant and equipment 1.5 1.3 0.9 64%

Amortization of intangible assets 8.8 8.3 5.6 57%

Profit on investment in associate - (0.1) - -

Finance income / (cost) – net 10.9 3.9 5.0 119%

Share based payments 3.9 2.9 2.0 95%

Increase / (Decrease) in trade and other receivables 0.8 (11.5) (5.4) (115%)

(Decrease) / Increase in trade and other payables (3.4) 16.0 (3.5) (5%)

(Increase) / Decrease in inventories 0.0 3.6 0.0 (17%)

Cash flow from operations 13.5 18.6 (0.3) (5,044%)

Cash flow from operations substantially stronger than in the first nine months 2019

21Notes: Figures are on a reported and not proforma basis



Cash conversion YTD Q3 2020

Notes: Figures are on a reported and not proforma basis; 1) Calculated as (Adj. EBITDA + Miscellaneous) / Adj. EBITDA, summarized non-GAAP presentation for 

purposes of isolating non-recurring items

Bridge: Cash (USDm)

Bridge: Net debt

USDm Bond Bank debt Cash Net debt

At 31/12/2019 (97.7) (3.5) 26.2 (75.0)

Drawdown - (2.4) 2.4 -

Amortization of costs (1.2) (0.2) - (1.4)

Placing proceeds net of cost - - 37.3 37.3

Other cash movements - - 0.1 0.1

Net cashflows pre FX (1.2) (2.6) 39.8 36.0

Foreign exchange on bond / cash (3.5) (0.2) (2.3) (5.9)

At 30/09/2020 (102.4) (6.2) 63.7 (44.9)

Adjusted 9M Cash 
Conversion1 of 93%

22
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4.00x 
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Actual Treshold

Incurrence Test Calculations as of 31.01.2021E

Total NIBD/EBITDA LTM Q3’20 EBITDA LTM Q3‘20

USDm EBITDA

Cumulative Adj. EBITDA 28.8

15% EBITDA 4.3

EBITDA

as per bond definition
33.1

Net debt

USDm (x)

Bond (July 2019) 60.6

Bond (December 2019) 48.5

Bank loan (RCF + Term loan) 6.3

Deferred consideration 4.3

Total gross debt (w/o tap issue) 119.7 3.61x

Tap issue 18.2 0.55x

Total gross debt 137.9 4.16x

Gross cash (29.0)

Aggregate purchase price (net 

of net cash acquired)
3.1

Cash (25.9) 0.78x

Total net debt 112.0 3.38x

Notes: EBITDA differs from reported EBITDA due to definition in bond terms
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Group structure

50%

CentralNic Group 
PLC 

(UK) 08576358

CentralNic Canada 
Inc (BC, CA) 
BC1056960

Domain Directors
(Europe) Limited

(UK) 5300465

Europe Registry 
Ltd

(UK) 5524089

White Label 
Domains

SDN BHD B12
(MY) 844839V

Tunglim International
Pty Ltd (HK) 1593163

Sublime 
Technology Ltd 
(HK) 1064594

CentralNic USA Ltd 
(FL. USA) 

C3183691h

Moniker.com inc
(FL. US) 

P00000072934

Moniker Online 
Services LLC (FL, 

US L020000016399

Moniker Privacy
Services LLC (FL, 

US) M10000001115

Brandshelter Inc
(VA,US) 4680526

Key-Systemts LLC 
(VA, USA) 
24181990

Instra Holding (UK)
Limited

(UK) 09877716

Instra Corporation
(Europe) Ltd 
(UK) 5700131

PremiumSale.c
om Ltd (UK) 
07560824

Local Presence 
Services LTd (UK) 

9031024

Whois Privacy 
Ltd

(UK) 07881505

GB.com Ltd
(UK) 03797075

Domain Escrow 
Services Ltd 

(UK) 06737803

Whoistrustee.c
om Ltd (UK) 
09729254

CNIC Services Private
Limited (IN)U74999
DL2018FTC337075

Domain Directors
Pry Ltd (AUS)
100 504 596

OZENUM
Pty Ltd

(AUS) 111 198 246

Instra Corporation
Pty Ltd(AUS)
110 054 610

Instra Domain
Directors BV (NL)

24436342

Instra Corporation
Pte Ltd (SG) 
200711838Z

Instra-Internet
Services One-Person LLC

(GR) 997994885

CentralNic EU SE 
(LUX) B224488

Only Domains
Ltd (NZ) 1500823

Instra Corporation
Ltd (NZ) 1500823

Private Ranger Ltd
(NZ) 4475698

Instra Holding(AUS)
Pty Ltd

(AUS) 609 143 599

Instra Holding (NZ)
Ltd (NZ) 5846072

TLD Registrar 
Solutions

(UK) 07629187

Hoxton Domains 
Ltd (UK) 09332447

SK-Nic A.S. (SK) 
35 698 446

Sublime Technology 
(France) Sarl (FR) 

531906790

CentralNic Germany 
GmbH (DE) HRB 

23747

SentralNic Finance 
& IP SARL (Lux) 

B157525

CentralNic
Holding GmbH 

(DE) HRB 24754

PTS GmbH
(DE) B100445

RegistryGate
GmbH

(DE) B181621

Team Internet 
AG (DE) 200081

Traffic.club
GmbH (DE) HRB 

19295

KS Internet Solutions
DE RL DE CV

(MX) KIS0910211TA

Key-Systems 
GmbH (DE) 

818835

Dot Saarland 
GmbH

(DE) B19630

1APi GmbH (DE) 
HRB B15683

InterNexum
GmbH (DE) 
HRB 35328

Helium TLDs 
Ltd (UK) 

11354799

CentralNic Limited
(UK) 04985780

dotBroker
Registry Limited 
(UK) 09237714

dotMarkets
Registry Limited 
(UK) 09237699

dotTrading
Registry Limited 
(UK) 09237708

dotForex
Registry Limited 
(UK) 09237702

dotSpreadbetting
Registry Limited 
(UK) 09237702

dotCFD Registry 
Limited (UK) 
09237733

Ideegeo Group 
Ltd (NZ) 2131522

Internet Domain 
Service BS Corp 
(BS) 171543B

CentralNic
Poland Sp. z o.o
(PL) 0000830352

Safebrands S.A.S. 
(FR) 412 721 524

Safebrand Inc. 
(CA) 1206677-7

Mailclub Asia 
Registrar Services 

Limited (HK)

Toweb Brasil LTDA
(BR)

10.424.053/0001-93

WHOiS Privacy 
Corp (BS) 
171546GB

Dormant

Active

Guarantors
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Guarantors

Name of Guarantor Shareholder Jurisdiction

CentralNic Ltd Issuer England

Hoxton Domains Ltd Issuer England

TLD Registrar Solutions Ltd Issuer England

Internet Domain Service BS Corp TLD Registrar Solutions Ltd Bahamas

Instra Holdings (AUS) Pty Ltd Issuer Australia

Domain Directors Pty Ltd Intra Holdings (AUS) Pty Ltd Australia

Instra Holdings (NZ) Limited Issuer New Zealand

Only Domains Ltd Intra Holdings (NZ) Ltd New Zealand

CentralNic USA Ltd Issuer FL, USA

Brandshelter Inc (formerly Key-Systems USA Inc) CentralNic USA Ltd VA, USA

Key Systems LLC Brandshelter, Inc VA, USA

Moniker.com, Inc. CentralNic USA Ltd FL, USA

Moniker Online Services LLC Moniker.com, Inc. FL, USA

Moniker Privacy Services LLC Moniker.com, Inc. FL, USA

CentralNic Canada Inc (formerly Instra Domain Directors Inc) 

doing business under the name Hexonet Services Inc

Issuer Canada

CentralNic EU S.E. (previously CentralNic Luxembourg S.A. 

and before that CentralNic Luxembourg Sarl)

Issuer Luxembourg

CentralNic Finance &IP (formerly KeyDrive S.A.) CentralNic EU S.E. (previously CentralNic Luxembourg S.A. and before that 

CentralNic Luxembourg Sarl)

Luxembourg

SK-Nic a.s. CentralNic EU S.E. (previously CentralNic Luxembourg S.A. and before that 

CentralNic Luxembourg Sarl)

Slovakia

CentralNic Germany GmbH CentralNic EU S.E. (previously CentralNic Luxembourg S.A. and before that 

CentralNic Luxembourg Sarl)

Germany

Key-Systems GmbH CentralNic Germany GmbH Germany

RegistryGate GmbH PartnerGate GmbH Germany

CentralNic Holding GmbH CentralNic EU S.E. (previously CentralNic Luxembourg S.A. and before that 

CentralNic Luxembourg Sarl)

Germany

Team Internet AG CentralNic Holding GmbH Germany



Iain McDonald

Chairman
•2011-Current: Several companies including The Hut Group and 
Boohoo.com, Non-executive director/investor

•2017-Current: Belerion Capital Limited, Founder

•2007-2017: WCG, Fund Manager

•2002-2007: Numis Securities, Head of Research

•1993-2001: Tilney Investment Management, Charterhouse Securities Ltd 
/ ING Barings Limited and Charterhouse Securities

Benjamin Crawford

Chief Executive Officer
•2009-Current: CentralNic, CEO

•2006-2008: MutualArt.com, Chief Marketing Officer

•2004-2006: Louise Blouin Media, President and Director

•2001-2004: SportBusiness Group, Managing Director 

•1998-2000: IBM, Executive producer of the official website of the 
Sydney Olympic Games

Michael Riedl

Group Financial Director
•2019-Current: CentralNic Group CFO

•2011-2018: KeyDrive SA, Chief Financial Officer, Executive Vice President

•2011-2015: NameDrive: Chief Executive Officer

•2008-2011: BIP Investment Partners, Investment Director

•2004-2007: Saint-Paul Luxembourg, Chief Restructuring Officer

Don Baladasan

Group Managing Director
•2019- Current: CentralNic Managing Director

•2010-Current: Mataxis Ltd, Managing Director

•2006-2010: Stemcor, Head of Accounting Development

•2002-2005: Burson-Marsteller, European Business Analyst

•2002-2002: Bupa, Regional Financial Controller

•1999-2002: Financial Times, Financial Controller FTMarketwatch 

Samuel Dayani

Non Executive Director
•2014-Current: City Proton Ltd, Director

•2010-2018: Mega Impresiones, Non-executive

•2007-2018: Archive UK Ltd, Director

•2002-2018: Joseph Samuel Group, Partner

•2016-2017: Intacare International Limited, Director

Thomas Rickert

Non Executive Director
•2002-Current: Rickert RA-GmbH, Owner/attorney at law, 

•1998-2018: eco – Verband der deutschen internetwirtschaft e.v, 
Director Names & Numbers

Thomas Pridmore

Non Executive Director
•2011-Current: TLPM Capital Partners LLP, Managing Director

•2000-2018: Development Capital Management, Partner

•1997-2000: Norton Rose, Associate solicitor
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The value chain of the domain name industry
CentralNic is present in all verticals below the regulator

Value chain
ICANN

Regulator

TLD rights-holders (registry)

.xyz, .com, .org, .net, .wiki, .us, .uk, etc.

Registry service providers

Distributors – Wholesale of domains

Reseller platforms

Aggregate connections to registries

around the world

Retailers (registrars and resellers)

Sale of domain names to end-

customers

Comment
ICANN coordinates the Domain Name System (DNS) and 

determines which registry operators obtain the rights to TDLs

TLD rights-holders (or «registries») can be private companies or 

government agencies. Their operations may be handled in-

house or outsourced to a Registry Service Provider

All TLDs have an exclusive registry service provider which runs 

the registry. This includes managing the domain name

database, handling distribution towards reseller platforms and 

typically billing and cash collection. In addition, the backend

«DNS» systems that power the domain names are provided

The reseller platforms provide hundres of domains to registrars

through one supplier. In exchange, they recive a pass-through

fee which is added to the wholesale price

Sell domain names to individual and corporations. Typically, 

these players also offer related web services such as hosting, 

email and website building

No precence by CentralNic as ICANN is the sole regulator of

the Internet

CentralNic holds rights to one TDL, .SK, which is the Slovakian

country code

CentralNic acts as a service provider for over 100 TLDs

The technology platforms of CentralNic supply around 1,000 

TLDs to registrars

CentralNic sells domain names directly to end-customers

through its Small and Home business segment, serving 

approximately 250,000 customers

Value chain Comment CentralNic’s presence and role
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Before making any investment decision in the Bonds (as defined below), prospective investors should carefully consider all the information contained in this Presentation including, in particular, the risks described below. This 
section addresses general risks associated with (i) the industry in which both the Company and the Guarantors (as defined in the terms of the Bonds, the "Bond Terms"), and the Group in general, operate and the specific risks 
associated with its business, and (ii) the Bonds. If any such risks were to materialize, the Group's, hereunder the Company's and each of the Guarantors' business, results of operations, financial condition and/or prospects could 
be materially and adversely affected, which in turn could result in a decline in the value of the Bonds and a loss of part or all of your investment.

The bonds issued under the senior secured bond issue in an initial amount of EUR 50 million issued on 3 July 2019, the additional bonds issued in a tap issue in the amount of EUR 40 million on 23 December 2019 and the 
bonds expected to be issued in the contemplated tap issue in the amount of EUR 15 million, are collectively referred to herein as the "Bonds". 

The risks and uncertainties discussed below are risks that the Company's management currently views as most material and are (in each category), in the assessment of the Company making due and reasonable efforts, aspired 
to be set out in order of priority taking into account the negative impact on the Company and the Guarantors, and the Group in general, should such risks materialize, and the likelihood of their occurrence. There can be no 
guarantee that additional risks and uncertainties (material and non-material), including risks that are not known to the Company at present, may arise or become material in the future, which in turn could lead to a decline in the 
value of the Bonds and a loss of part or all of your investment. 

For the avoidance of doubt, the below risk factors apply similarly, as relevant, for each of the Guarantors, and references to "the Company" and/or "the Group" should be interpreted mutatis mutandis in respect of the 
Guarantors. 

2.1 Risks specific to the Group's business

Any system security breaches could lead to liability under data protection laws and the domain industry is still in the process of becoming compliant with relevant data protection and data privacy 
regulations
The Group processes personal data as part of its business. There is a risk that this data could become public if there was a security breach at the Group or third party service providers in respect of such data and, if one were to 
occur, the Group could face liability under data protection laws and could also lose the goodwill of its customers and suffer reputational damage which could have a material adverse effect on its business. Relevant data 
protection and data privacy regulations, including the United Kingdom General Data Protection Regulation (the "UK GDPR") and the European General Data Protection Regulation ("GDPR"), poses challenges on all companies 
working in the domain industry that are beyond their control. In addition to internal processes that need to be in compliance with relevant data protection and data privacy regulations, registries have interfaces in particular with 
registrars, who sell domain name registrations to registrants. For registrars, both the supplier as well as the customer side has to be assessed. The Group deals with hundreds of registries at the global level as well as with 
thousands of resellers. Many of these parties are still in the process of working on their data protection and data privacy regulation compliance. However, the historical issue of publishing personal data via the "Whois" service 
appears to have been the biggest liability risk for registries and registrars apart from data breaches. However, various agreements that need to be entered into between various parties involved in gTLD registrations are still in 
the process of being drafted and agreed. In the light of this, the Group will need to review the processing of personal data carried out by or on behalf of the Group to ensure this and all related policies and procedures are 
compliant with the requirements of the relevant data protection and data privacy regulations. As part of this, it will need to review all existing agreements under which personal data is processed and ensure that appropriate 
action is taken in relation to such contracts to ensure that they are updated to reflect the requirements of the relevant data protection and data privacy regulations. Failure to comply with relevant data protection and data 
privacy regulations could result in the Group being liable under such data protection and data privacy regulations, including subject to severe fines. 

Regulatory risk
Adverse developments in the political, legal, economic and regulatory environments of the geographies which the Group may operate in may materially and adversely affect the financial position and business prospects of the 
Group. Political and economic uncertainties include, but are not limited to, expropriation, acts of nationalisation, changes in interest rates, changes in the retail prices index, and changes in taxation and changes in law. Whilst 
the Group strives to take effective measures such as prudent financial management, deploying robust policies and efficient operating procedures, there is no assurance that adverse political, economic, legal and regulatory 
factors will not materially and adversely affect the Group. There may be a change in the regulatory environment which may materially adversely affect the Group’s ability to implement successfully the strategy set out in this 
Presentation. 

Data security and IT reliability
The Group is at risk of financial loss, reputational damage and general disruption from a failure of its IT systems or an attack for the purposes of espionage, extortion or similar misconduct or delinquencies. Any failure of, or 
attack against, the Group's IT systems may be difficult to prevent or detect, and the Group's internal policies to mitigate these risks may be inadequate or ineffective. The Group may not be able to recover any losses that may 
arise from a failure or attack. A risk exists that a major breach or malfunction of the Group' IT system would cause significant disruption to the Group and would adversely impact its performance. In addition, the Group relies on 
the provision of certain information technology services from third parties. If these are disrupted or withdrawn then it may have a material adverse impact on the Group’s business, prospects for growth and/or financial position. 
Factors outside of the Group’s control, such as fire, flood, natural disasters, power loss, terrorism or factors impacting the Group’s information technology service providers’ businesses may give rise to such consequences.
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The Group is affected by the general global economic and financial market situation
The Group may be materially and adversely affected by, amongst other things, the general state of the economy and business conditions, the occurrence of recession, inflation, adverse credit markets, fluctuations in operating 
expenses, technical problems, work stoppages or other labour difficulties. Weak global or regional economic conditions may negatively impact the business of the Group in ways that it cannot predict. Global financial markets 
and economic conditions have been severely disrupted and volatile in recent years and remain subject to significant vulnerabilities, such as the rapid accumulation of public debt, continued deleveraging in the banking sector and 
a limited supply of credit. The Group may inter alia experience difficulties obtaining financing commitments or be unable to fully draw on the capacity under committed loans it arranges in the future if its lenders are unwilling to 
extend financing to it or unable to meet their funding obligations due to their own liquidity, capital or solvency issues. 

Acquisition risk
The Group may acquire other businesses if suitable opportunities become available. Any future acquisition poses integration and other risks which may significantly affect the Group’s results or operations. To the extent that 
suitable opportunities arise, the Group may expand its business through the identification and acquisition of companies, technologies, products and services. There can be no assurance that the Group will identify suitable 
acquisitions or opportunities, obtain the financing necessary to complete and support such acquisitions or acquire businesses on satisfactory terms, or that any business acquired will prove to be profitable. In addition, the 
acquisition and integration of independent companies is a complex, costly and time-consuming process involving a number of possible problems and risks, including possible adverse effects on the Group’s operating results, 
diversion of management’s attention, failure to retain personnel, failure to maintain customer service levels, disruption to relationships with customers and other third parties, risks associated with unanticipated events or 
liabilities and difficulties in the assimilation of the operations, technologies, systems, services and products of the acquired companies. No assurance can be given that the Group will be able to manage future acquisitions 
profitably or to integrate such acquisitions successfully without substantial costs, delays or other problems and any failure to achieve successful integration of such acquisitions could have a material adverse effect on the results 
of operations or financial condition of the Group.

Debt financing and interest rate risk
The Company has existing debt facilities and the use of borrowings, such as the Bonds, creates a risk that the Group will be unable to service debt payments, or comply with other requirements of the borrowings in the future, 
rendering it repayable. There is also a risk that borrowings will not be able to be refinanced in the future, or that the terms of such refinancing may not be as favourable as the existing terms of borrowing. This may impact on 
the operational and financial flexibility that the Group would otherwise have with respect to (among other things) granting security, making acquisitions or disposals or incurring financial indebtedness. If the Group is required to 
repay all of its borrowings, it may be required to sell assets at less than their market value at a time or in circumstances where the realisation proceeds are reduced because of a downturn in values generally, or because there is 
a limited time to market the assets effectively. The Group will also be subject to interest rate risk.

Foreign currency risk
The Company is trading in various currencies, predominantly US Dollars, Euros, GB Pounds Sterling and Australian Dollars. Revenue and expenses as well as assets and liabilities may be in mismatching currencies. Changes in 
exchange rates may incur losses for the Company.

Restrictive covenants
The restrictions in the final terms and conditions of the Bonds may prevent the Company and the Group from taking actions that it believes would be in its best interest, and may make it difficult for the Group to execute its 
business strategy successfully or compete effectively with companies that are not similarly restricted.

Litigation against the Group could materially impact the Group's business
The Group may from time to time be subject to litigation or disputes and there can be no guarantee that the past, current or future actions of the Group will not result in litigation. Damages claimed under a litigation may be 
material, and the outcome of a litigation may materially impact on the Group's business, prospects, financial condition and results of operations. Defence and settlement costs can be significant, even in respect of claims that 
have no merit. In addition, the adverse publicity surrounding such claims may have a material adverse effect on the Group's business.

The Company’s reliance on key customers
The Group is generating circa 30% of its revenue  and 24% of its gross profit through a partnership with the leading global advertising network. The partner does not procure these services on its own account but rather acts as 
sales and cash collection agent for international advertising customers and the business volume is not decided by the partner but is the sum of the discreet decision of a plethora of individual advertising customers, small and 
large. No other customer of the group is responsible for more than 3% of its revenue. Due to the long term contracts within the Group, the risk of losing a major customer is limited, however if one or more key clients were to 
withdraw, this could have a negative impact on the Group’s performance. 

Dependence on key personnel
The Group has a relatively small senior management team and the loss of any key individual or the inability to attract appropriate personnel could impact upon the Group’s future performance and execution of the strategy 
within this Presentation.
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2.2 Risks related to the Bonds

Risks of being unable to repay the Bonds
During the lifetime of the Bonds, the Company will be required to make payments on the Bonds. The Company's ability to generate cash flow from operation and to make scheduled payments on and to repay the Bonds, will 
depend on the future financial performance of the Company and the Group. In addition, the Company’s ability to pay amounts due on the Bonds may depend on the financial performance of its subsidiaries and upon the level of 
distributions, interest payments and loan repayments, if any, received from its operating subsidiaries, any amounts received on disposals of assets and equity holdings and the level of cash balances. Certain of the Group’s 
operating subsidiaries may be subject to restrictions on their ability to make distributions and loans including as a result of restrictive covenants in loan agreements, foreign exchange and other regulatory restrictions and laws 
and agreements with other shareholders of such subsidiaries (if applicable) or associated undertakings.

If the Company is unable to generate sufficient cash flow from operations or through distributions from its subsidiaries in the future to service its debt, it will be forced to adopt an alternative strategy that may include actions 
such as reducing or delaying capital expenditures, selling assets, restructuring or refinancing indebtedness or seeking equity capital. The Company cannot assure investors that any of these alternative strategies could be 
effected on satisfactory terms, if at all, or that they would yield sufficient funds to make required payments on or to repay the Bonds. Inability to effect such strategies may have a material adverse effect on the Company's 
business, results of operations, financial position and/or prospects.

Risks relating to super senior creditors
Under the Bond Terms the Company is permitted to incur liabilities which may be significant, may not be limited in amount and that will rank senior in priority to the Bonds, including revolving credit facilities and certain 
derivative exposures. The intercreditor agreement contains certain provisions regulating instruction rights over the security agent, including instructions as to enforcement. Upon certain conditions being met, such instruction 
right may be held entirely by a defined majority of such senior creditors (whose claims will rank senior to the Bonds with respect to enforcement proceeds). Such senior creditors may have conflicting interests with the 
bondholders in a default and enforcement scenario, including an incentive to take enforcement steps which may be detrimental to the value of the Bonds. In general and in these situations in particular, there can be no 
assurance that any enforcement proceeds will be sufficient to cover the prior ranking creditors or the claims under and in relation to the Bonds.

The value of guarantees and security securing the Bonds may be significantly reduced by laws and regulations limiting a member of the Group's ability to provide financial assistance 
Applicable law under the jurisdiction of the relevant members of the Group that are contemplated to provide security and/or guarantees may restrict and/or limit such member of the Group's ability to provide such financial 
assistance and there is a risk of the value of such guarantees and security provided by any member of the Group being reduced to zero. 

In relation to the above, the intercreditor agreement include security principles for any guarantees and/or security contemplated under the bond issue. Such security principles may limit the requirement to grant security, for 
instance on the basis of a cost-benefit analysis or that such security would be in contradiction to applicable law (including corporate benefit and similar rules) or expose a director or employee to potential liability. As a result of 
the aforementioned, there is a risk that certain security or guarantees contemplated under the bond issue would not be created or perfected and the lack of such security and/or guarantees may have a material adverse effect 
on the security position of and any enforcement proceeds to be shared between the secured parties.

The Company may have insufficient funds to make required redemptions or repurchases of Bonds 
The Bond Terms provide for certain redemption and repurchase mechanics in respect of the Bonds which entail redemption or repurchase with a premium, either voluntarily or mandatorily. The latter will be the case inter alia 
upon the occurrence of a put-option event (as described in the Bond Terms), whereby each individual bondholder has a right to require that the Company purchases all or some of the Bonds at 101% of par value (plus accrued 
interest), or e.g. if the nominal amount of outstanding Bonds represents less than 60% of the initial issue amount of the Bonds , following which the Company shall redeem all the Bonds at the then applicable call price. 

There can be no assurance that the Company will have sufficient funds at the time of such event to make the required redemption and/or repurchase of the Bonds, should a mandatory redemption or repurchase occur.

The Bonds are subject to a Special Redemption and Partial Redemption
Upon the occurrence of a change of control event in which any person or group of persons acting in concert owns or controls (directly or indirectly) 50% or more of the shares or the voting rights in the Company, the Bonds are 
subject to a Special Redemption (as defined in the Bond Terms) at the option of the Company. The Company may redeem the Bonds in whole or in part following the occurrence of such change of control event at a redemption 
price equal to 105% of the aggregate principal amount of the Bonds to be redeemed, plus accrued and unpaid interest and additional amounts, if any, in respect of the Bonds to be redeemed then due to the relevant 
redemption date, provided that the Special Redemption occurs within 65 days of such change of control event. In addition, the Company may (not more than two times from the settlement date to the first call date and only 
once in any twelve months period) redeem Bonds (a "Partial Redemption") with a nominal amount equal to 10% of the initial issue amount. 

In the event of a Special Redemption or Partial Redemption of all or part of the outstanding Bonds, a bondholder may realize a lower return on its investment than if the Bonds had been outstanding through maturity. 
Additionally, should the Company elect to redeem only part of the outstanding Bonds, the liquidity of the remaining Bonds may be reduced.

The Company's redemption of Bonds
The Bond Terms provide that the Company (i) may redeem all or parts of the Bonds at various call prices during the lifetime of the Bonds and (ii) shall redeem all the Bonds upon certain conditions. This is likely to limit the 
market value of the Bonds. During any period when the Company may redeem the Bonds, the market value of the Bonds generally will not rise substantially above the price at which they can be redeemed. This may also be true 
prior to any redemption period.
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